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Absolute Assignment refers to the transfer of all rights and interests in a property to another party, often
used in real estate transactions to convey ownership. Related terms include Assignment and Novation. In
the context of Negotiation and Conflict Resolution in Real Estate Transactions, understanding Absolute
Assignment is crucial for resolving disputes over property ownership and transfer. For instance, in a
situation where a property owner assigns all rights to a new party, understanding the implications of
Absolute Assignment can help resolve potential conflicts.

Acceleration Clause is a provision in a contract that requires the borrower to pay the entire amount due
immediately if they default on a payment, commonly found in mortgage agreements. Related terms include
Default and Foreclosure. In Negotiation and Conflict Resolution, recognizing the Acceleration Clause can
help parties negotiate payment plans and avoid foreclosure. For example, a borrower who is struggling to
make payments can negotiate with the lender to waive the Acceleration Clause and establish a new
payment schedule.

Adverse Possession refers to the acquisition of title to a property through possession and use of the
property without the owner's permission, often used to resolve disputes over property boundaries. Related
terms include Trespass and Squatter's Rights. In the context of Negotiation and Conflict Resolution,
understanding Adverse Possession can help parties resolve disputes over property ownership and
boundaries. For instance, in a situation where a neighbor has been using a portion of another's property
without permission, understanding Adverse Possession can help the parties negotiate a resolution.

Agency Relationship refers to the fiduciary relationship between a real estate agent and their client, where
the agent represents the client's interests in a transaction. Related terms include Fiduciary Duty and Client
Relationship. In Negotiation and Conflict Resolution, recognizing the Agency Relationship can help parties
understand the roles and responsibilities of each party involved in a transaction. For example, a real estate
agent who represents a buyer in a transaction has a fiduciary duty to act in the best interests of the buyer.

Amortization Schedule is a table that outlines the payment schedule for a loan, including the amount of
each payment and the breakdown of principal and interest. Related terms include Loan and Mortgage. In
the context of Negotiation and Conflict Resolution, understanding the Amortization Schedule can help
parties negotiate payment plans and resolve disputes over loan terms. For instance, a borrower who is
struggling to make payments can negotiate with the lender to adjust the Amortization Schedule and reduce
monthly payments.

Appraisal refers to the process of determining the value of a property, often used in real estate transactions
to determine the sale price or loan amount. Related terms include Appraiser and Valuation. In Negotiation
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and Conflict Resolution, recognizing the Appraisal process can help parties understand the factors that
influence property value and negotiate a fair sale price. For example, a buyer who disagrees with the
appraisal value of a property can negotiate with the seller to adjust the sale price.

Arbitration is a process of resolving disputes through a neutral third-party, often used in real estate
transactions to resolve conflicts without going to court. Related terms include Mediation and Alternative
Dispute Resolution. In the context of Negotiation and Conflict Resolution, understanding Arbitration can
help parties resolve disputes efficiently and effectively. For instance, in a situation where a buyer and seller
are in dispute over the sale price of a property, Arbitration can provide a neutral forum for resolving the
dispute.

As-Is Clause is a provision in a contract that states the buyer is purchasing the property in its current
condition, without any warranties or guarantees. Related terms include Warranty and Disclaimer. In
Negotiation and Conflict Resolution, recognizing the As-Is Clause can help parties understand the risks and
responsibilities associated with purchasing a property. For example, a buyer who purchases a property "as-
is" assumes all risks and responsibilities for any defects or issues with the property.

Assignment of Lease refers to the transfer of a lease from one party to another, often used in commercial
real estate transactions. Related terms include Lease and Sublease. In the context of Negotiation and
Conflict Resolution, understanding Assignment of Lease can help parties resolve disputes over lease terms
and transfer. For instance, in a situation where a tenant assigns a lease to a new party, understanding the
Assignment of Lease can help the parties negotiate the terms of the transfer.

Breach of Contract refers to the failure of one party to fulfill their obligations under a contract, often
resulting in disputes and conflicts. Related terms include Contract and Default. In Negotiation and Conflict
Resolution, recognizing Breach of Contract can help parties understand the consequences of non-
compliance and negotiate a resolution. For example, a buyer who fails to make payments under a contract
can be considered in breach, and the seller can negotiate a resolution or seek damages.

Brokerage refers to the business of acting as an intermediary between buyers and sellers in real estate
transactions. Related terms include Broker and Agent. In the context of Negotiation and Conflict Resolution,
understanding Brokerage can help parties recognize the role of brokers and agents in facilitating
transactions and resolving disputes. For instance, a broker who represents a buyer and seller in a transaction
can help facilitate communication and negotiation between the parties.

Buyer's Agent refers to a real estate agent who represents the buyer's interests in a transaction. Related
terms include Agent and Broker. In Negotiation and Conflict Resolution, recognizing the Buyer's Agent can
help parties understand the roles and responsibilities of each party involved in a transaction. For example, a
buyer's agent who represents a buyer in a transaction has a fiduciary duty to act in the best interests of the
buyer.

Closing refers to the final step in a real estate transaction, where the buyer and seller transfer ownership
and complete the sale. Related terms include Settlement and Escrow. In the context of Negotiation and
Conflict Resolution, understanding Closing can help parties prepare for and navigate the final stages of a
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transaction. For instance, in a situation where a buyer and seller are in dispute over the closing process,
understanding the Closing process can help the parties negotiate a resolution.

Comparative Market Analysis refers to the process of analyzing market data to determine the value of a
property, often used in real estate transactions to determine the sale price. Related terms include Appraisal
and Valuation. In Negotiation and Conflict Resolution, recognizing Comparative Market Analysis can help
parties understand the factors that influence property value and negotiate a fair sale price. For example, a
seller who uses a Comparative Market Analysis to determine the sale price of a property can negotiate with
the buyer to adjust the price based on market data.

Condemnation refers to the process of taking possession of a property for public use, often used in eminent
domain cases. Related terms include Eminent Domain and Takings. In the context of Negotiation and
Conflict Resolution, understanding Condemnation can help parties resolve disputes over property takings
and compensation. For instance, in a situation where a government agency seeks to condemn a property
for public use, understanding Condemnation can help the parties negotiate a fair compensation.

Construction Loan refers to a type of loan used to finance the construction of a property, often used in real
estate development projects. Related terms include Loan and Financing. In Negotiation and Conflict
Resolution, recognizing Construction Loan can help parties understand the financing options available for
real estate development projects. For example, a developer who seeks to finance a construction project can
negotiate with a lender to secure a Construction Loan.

Contingency refers to a condition or event that must occur before a contract can be fulfilled, often used in
real estate transactions to protect buyers and sellers. Related terms include Contract! And Condition. In the
context of Negotiation and Conflict Resolution, understanding Contingency can help parties navigate the
complexities of real estate transactions and resolve disputes over contract terms. For instance, in a situation
where a buyer includes a contingency in a contract, understanding Contingency can help the parties
negotiate a resolution if the contingency is not met.

Contract for Deed refers to a type of contract used to finance the purchase of a property, where the seller
retains title until the buyer pays the full purchase price. Related terms include Installment Sale and Contract.
In Negotiation and Conflict Resolution, recognizing Contract for Deed can help parties understand the
financing options available for real estate transactions. For example, a buyer who uses a Contract for Deed
to purchase a property can negotiate with the seller to adjust the payment terms.

Conveyance refers to the process of transferring ownership of a property from one party to another, often
used in real estate transactions to transfer title. Related terms include Deed and Transfer. In the context of
Negotiation and Conflict Resolution, understanding Conveyance can help parties navigate the complexities
of real estate transactions and resolve disputes over property ownership. For instance, in a situation where a
buyer and seller are in dispute over the conveyance of a property, understanding Conveyance can help the
parties negotiate a resolution.

Cooperative refers to a type of ownership structure where multiple parties share ownership and control of a
property, often used in commercial real estate transactions. Related terms include Co-op and
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Condominium. In Negotiation and Conflict Resolution, recognizing Cooperative can help parties understand
the ownership and control structures available for real estate transactions. For example, a group of investors
who seek to purchase a property through a cooperative structure can negotiate with each other to
determine the terms of ownership and control.

Counteroffer refers to a response to an offer that includes different terms or conditions, often used in real
estate transactions to negotiate the sale price or terms. Related terms include Offer and Negotiation. In the
context of Negotiation and Conflict Resolution, understanding Counteroffer can help parties navigate the
negotiation process and resolve disputes over contract terms. For instance, in a situation where a buyer
makes an offer on a property and the seller responds with a counteroffer, understanding Counteroffer can
help the parties negotiate a resolution.

Covenant refers to a promise or agreement to do or not do something, often used in real estate
transactions to restrict or regulate the use of a property. Related terms include Restriction and Easement. In
Negotiation and Conflict Resolution, recognizing Covenant can help parties understand the restrictions and
regulations that apply to a property and negotiate a resolution. For example, a buyer who purchases a
property with a covenant restricting the use of the property can negotiate with the seller to adjust the terms
of the covenant.

Deed refers to a document that transfers ownership of a property from one party to another, often used in
real estate transactions to convey title. Related terms include Conveyance and Transfer. In the context of
Negotiation and Conflict Resolution, understanding Deed can help parties navigate the complexities of real
estate transactions and resolve disputes over property ownership. For instance, in a situation where a buyer
and seller are in dispute over the deed to a property, understanding Deed can help the parties negotiate a
resolution.

Default refers to the failure of one party to fulfill their obligations under a contract, often resulting in
disputes and conflicts. Related terms include Contract and Breach. In Negotiation and Conflict Resolution,
recognizing Default can help parties understand the consequences of non-compliance and negotiate a
resolution. For example, a buyer who fails to make payments under a contract can be considered in default,
and the seller can negotiate a resolution or seek damages.

Deposit refers to a payment made by the buyer to secure a property, often used in real estate transactions
to demonstrate good faith. Related terms include Escrow and Down Payment. In the context of Negotiation
and Conflict Resolution, understanding Deposit can help parties navigate the complexities of real estate
transactions and resolve disputes over payment terms. For instance, in a situation where a buyer and seller
are in dispute over the deposit, understanding Deposit can help the parties negotiate a resolution.

Disclosure refers to the process of providing information about a property, often used in real estate
transactions to inform buyers about the condition and features of a property. Related terms include
Disclosure Statement and Inspect. In Negotiation and Conflict Resolution, recognizing Disclosure can help
parties understand the importance of providing accurate and complete information about a property. For
example, a seller who fails to disclose defects or issues with a property can be liable for damages, and the
buyer can negotiate a resolution.

Read online: https://certificates.Isba.org.uk/glossaries/3129143/ London School of Business and Administration - 20 Jun 2026
negotiation-and-conflict-resolution-in-real-estate-transactions



LSBA GLOSSARY

LONDON SCHOOL OF BUSINESS
AND ADMINISTRATION

Dispute Resolution refers to the process of resolving disputes or conflicts, often used in real estate
transactions to resolve disagreements between buyers and sellers. Related terms include Mediation and
Arbitration. In the context of Negotiation and Conflict Resolution, understanding Dispute Resolution can
help parties navigate the complexities of real estate transactions and resolve disputes efficiently and
effectively. For instance, in a situation where a buyer and seller are in dispute over the sale price of a
property, Dispute Resolution can provide a neutral forum for resolving the dispute.

Dual Agency refers to a situation where a real estate agent represents both the buyer and seller in a
transaction, often used in real estate transactions to facilitate communication and negotiation. Related
terms include Agency and Brokerage. In Negotiation and Conflict Resolution, recognizing Dual Agency can
help parties understand the roles and responsibilities of each party involved in a transaction. For example, a
dual agent who represents both the buyer and seller in a transaction has a fiduciary duty to act in the best
interests of both parties.

Due Diligence refers to the process of investigating and evaluating a property, often used in real estate
transactions to assess the condition and value of a property. Related terms include Inspect and Appraisal. In
the context of Negotiation and Conflict Resolution, understanding Due Diligence can help parties navigate
the complexities of real estate transactions and resolve disputes over property condition and value. For
instance, in a situation where a buyer discovers defects or issues with a property during the due diligence
process, understanding Due Diligence can help the parties negotiate a resolution.

Earnest Money refers to a payment made by the buyer to demonstrate good faith and secure a property,
often used in real estate transactions to show commitment to the purchase. Related terms include Deposit
and Down Payment. In Negotiation and Conflict Resolution, recognizing Earnest Money can help parties
understand the importance of demonstrating good faith in real estate transactions. For example, a buyer
who fails to make an earnest money payment can be considered not serious about the purchase, and the
seller can negotiate a resolution or seek damages.

Easement refers to a right or interest in a property that is granted to another party, often used in real estate
transactions to provide access or use of a property. Related terms include Restriction and Covenant. In the
context of Negotiation and Conflict Resolution, understanding Easement can help parties navigate the
complexities of real estate transactions and resolve disputes over property use and access. For instance, in a
situation where a buyer and seller are in dispute over an easement, understanding Easement can help the
parties negotiate a resolution.

Encroachment refers to the intrusion of a property or structure onto another property, often used in real
estate transactions to resolve disputes over property boundaries. Related terms include Trespass and
Boundary Dispute. In Negotiation and Conflict Resolution, recognizing Encroachment can help parties
understand the importance of respecting property boundaries and resolving disputes over encroachment.
For example, a buyer who discovers an encroachment on a property can negotiate with the seller to adjust
the property boundaries or seek damages.

Escrow refers to a fund or account that holds payments or documents until certain conditions are met, often
used in real estate transactions to secure payment or transfer of title. In the context of Negotiation and
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Conflict Resolution, understanding Escrow can help parties navigate the complexities of real estate
transactions and resolve disputes over payment terms. For instance, in a situation where a buyer and seller
are in dispute over the escrow process, understanding Escrow can help the parties negotiate a resolution.

Eviction refers to the process of removing a tenant or occupant from a property, often used in real estate
transactions to resolve disputes over possession or use of a property. Related terms include Lease and Rent.
In Negotiation and Conflict Resolution, recognizing Eviction can help parties understand the consequences
of non-compliance with lease terms and negotiate a resolution. For example, a landlord who seeks to evict a
tenant can negotiate with the tenant to adjust the lease terms or seek damages.

Exclusivity Agreement refers to a contract that grants one party exclusive rights to represent or negotiate a
transaction, often used in real estate transactions to secure representation or negotiation services. Related
terms include Exclusive Agency and Brokerage. In the context of Negotiation and Conflict Resolution,
understanding Exclusivity Agreement can help parties navigate the complexities of real estate transactions
and resolve disputes over representation or negotiation services. For instance, in a situation where a buyer
and seller are in dispute over an exclusivity agreement, understanding Exclusivity Agreement can help the
parties negotiate a resolution.

Fiduciary Duty refers to the obligation of a real estate agent or broker to act in the best interests of their
client, often used in real estate transactions to ensure fair and honest representation. In Negotiation and
Conflict Resolution, recognizing Fiduciary Duty can help parties understand the roles and responsibilities of
each party involved in a transaction.

Financing refers to the process of securing funds or loans to purchase or develop a property, often used in
real estate transactions to facilitate the purchase or development of a property. In the context of
Negotiation and Conflict Resolution, understanding Financing can help parties navigate the complexities of
real estate transactions and resolve disputes over financing terms. For instance, in a situation where a buyer
and seller are in dispute over financing terms, understanding Financing can help the parties negotiate a
resolution.

Foreclosure refers to the process of taking possession of a property due to non-payment of a mortgage or
loan, often used in real estate transactions to resolve disputes over payment or default. Related terms
include Default and Repossession. In Negotiation and Conflict Resolution, recognizing Foreclosure can help
parties understand the consequences of non-payment and negotiate a resolution. For example, a lender
who seeks to foreclose on a property can negotiate with the borrower to adjust the loan terms or seek
damages.

Gross Lease refers to a type of lease where the landlord pays all expenses and the tenant pays a fixed rent,
often used in commercial real estate transactions. In the context of Negotiation and Conflict Resolution,
understanding Gross Lease can help parties navigate the complexities of commercial real estate transactions
and resolve disputes over lease terms. For instance, in a situation where a landlord and tenant are in dispute
over a gross lease, understanding Gross Lease can help the parties negotiate a resolution.

Hazard Insurance refers to a type of insurance that protects against damage or loss due to natural disasters
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or other hazards, often used in real estate transactions to protect the property and its occupants. Related
terms include Insurance and Risk Management. In Negotiation and Conflict Resolution, recognizing Hazard
Insurance can help parties understand the importance of protecting against hazards and negotiating a
resolution. For example, a buyer who purchases a property in a high-risk area can negotiate with the seller
to include hazard insurance in the sale.

Home Inspection refers to the process of evaluating the condition and features of a property, often used in
real estate transactions to inform buyers about the condition of a property. In the context of Negotiation
and Conflict Resolution, understanding Home Inspection can help parties navigate the complexities of real
estate transactions and resolve disputes over property condition. For instance, in a situation where a buyer
discovers defects or issues with a property during a home inspection, understanding Home Inspection can
help the parties negotiate a resolution.

Installment Sale refers to a type of sale where the buyer pays the purchase price in installments over time,
often used in real estate transactions to facilitate the purchase of a property. Related terms include Contract
for Deed and Financing. In Negotiation and Conflict Resolution, recognizing Installment Sale can help
parties understand the financing options available for real estate transactions. For example, a buyer who
uses an installment sale to purchase a property can negotiate with the seller to adjust the payment terms.

Inspection refers to the process of evaluating the condition and features of a property, often used in real
estate transactions to inform buyers about the condition of a property. Related terms include Home
Inspection and Appraisal. In the context of Negotiation and Conflict Resolution, understanding Inspection
can help parties navigate the complexities of real estate transactions and resolve disputes over property
condition. For instance, in a situation where a buyer discovers defects or issues with a property during an
inspection, understanding Inspection can help the parties negotiate a resolution.

Interest Rate refers to the rate at which interest is paid on a loan or mortgage, often used in real estate
transactions to determine the cost of financing. In Negotiation and Conflict Resolution, recognizing Interest
Rate can help parties understand the financing options available for real estate transactions and negotiate a
resolution. For example, a buyer who negotiates a lower interest rate on a loan can reduce the cost of
financing and secure a better deal.

Joint Tenancy refers to a type of ownership structure where multiple parties share ownership and control of
a property, often used in real estate transactions to provide a way for multiple parties to own a property
together. Related terms include Tenancy and Co-ownership. In the context of Negotiation and Conflict
Resolution, understanding Joint Tenancy can help parties navigate the complexities of real estate
transactions and resolve disputes over ownership and control. For instance, in a situation where multiple
parties are in dispute over the ownership and control of a property, understanding Joint Tenancy can help
the parties negotiate a resolution.

Land Contract refers to a type of contract used to finance the purchase of a property, where the seller
retains title until the buyer pays the full purchase price. In Negotiation and Conflict Resolution, recognizing
Land Contract can help parties understand the financing options available for real estate transactions. For
example, a buyer who uses a land contract to purchase a property can negotiate with the seller to adjust the
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payment terms.

Lease refers to a contract that grants a tenant the right to use or occupy a property for a specified period of
time, often used in real estate transactions to provide a way for tenants to use or occupy a property. Related
terms include Rent and Tenant. In the context of Negotiation and Conflict Resolution, understanding Lease
can help parties navigate the complexities of real estate transactions and resolve disputes over lease terms.
For instance, in a situation where a landlord and tenant are in dispute over a lease, understanding Lease can
help the parties negotiate a resolution.

Lender refers to a party that provides funds or loans to purchase or develop a property, often used in real
estate transactions to facilitate the purchase or development of a property. In Negotiation and Conflict
Resolution, recognizing Lender can help parties understand the financing options available for real estate
transactions and negotiate a resolution. For example, a buyer who negotiates with a lender to secure a loan
can reduce the cost of financing and secure a better deal.

Liability refers to the responsibility of one party for damages or losses incurred by another party, often used
in real estate transactions to allocate risk and responsibility. Related terms include Risk and Insurance. In the
context of Negotiation and Conflict Resolution, understanding Liability can help parties navigate the
complexities of real estate transactions and resolve disputes over responsibility and risk. For instance, in a
situation where a buyer and seller are in dispute over liability for damages or losses, understanding Liability
can help the parties negotiate a resolution.

Lien refers to a claim or encumbrance on a property that secures payment of a debt or obligation, often
used in real estate transactions to secure payment or transfer of title. Related terms include Mortgage and
Encumbrance. In Negotiation and Conflict Resolution, recognizing Lien can help parties understand the
importance of securing payment or transfer of title and negotiating a resolution. For example, a buyer who
discovers a lien on a property can negotiate with the seller to adjust the sale price or seek damages.

Loan refers to a type of financing used to purchase or develop a property, often used in real estate
transactions to facilitate the purchase or development of a property. Related terms include Mortgage and
Financing. In the context of Negotiation and Conflict Resolution, understanding Loan can help parties
navigate the complexities of real estate transactions and resolve disputes over financing terms. For instance,
in a situation where a buyer and seller are in dispute over loan terms, understanding Loan can help the
parties negotiate a resolution.

Mediation refers to the process of resolving disputes or conflicts through a neutral third-party, often used in
real estate transactions to resolve disagreements between buyers and sellers. Related terms include
Arbitration and Alternative Dispute Resolution. In Negotiation and Conflict Resolution, recognizing
Mediation can help parties navigate the complexities of real estate transactions and resolve disputes
efficiently and effectively. For example, in a situation where a buyer and seller are in dispute over the sale
price of a property, Mediation can provide a neutral forum for resolving the dispute.

Mortgage refers to a type of loan used to finance the purchase of a property, often used in real estate
transactions to facilitate the purchase of a property. In the context of Negotiation and Conflict Resolution,
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understanding Mortgage can help parties navigate the complexities of real estate transactions and resolve
disputes over financing terms. For instance, in a situation where a buyer and seller are in dispute over
mortgage terms, understanding Mortgage can help the parties negotiate a resolution.

Negotiation refers to the process of discussing and agreeing on the terms of a transaction, often used in
real estate transactions to resolve disputes and reach a mutually beneficial agreement. Related terms
include Mediation and Conflict Resolution. In the context of Negotiation and Conflict Resolution,
understanding Negotiation can help parties navigate the complexities of real estate transactions and
resolve disputes efficiently and effectively. For example, in a situation where a buyer and seller are in
dispute over the sale price of a property, Negotiation can provide a forum for resolving the dispute and
reaching a mutually beneficial agreement.

Notice of Default refers to a notification provided to a borrower when they fail to make payments on a loan
or mortgage, often used in real estate transactions to initiate the foreclosure process. In Negotiation and
Conflict Resolution, recognizing Notice of Default can help parties understand the consequences of non-
payment and negotiate a resolution. For example, a lender who provides a notice of default to a borrower
can negotiate with the borrower to adjust the loan terms or seek damages.

Option refers to a contract that grants a party the right to purchase a property at a specified price within a
specified time period, often used in real estate transactions to provide a way for buyers to secure a
property. Related terms include Contract and Purchase Agreement. In the context of Negotiation and
Conflict Resolution, understanding Option can help parties navigate the complexities of real estate
transactions and resolve disputes over contract terms. For instance, in a situation where a buyer and seller
are in dispute over an option, understanding Option can help the parties negotiate a resolution.

Partition refers to the process of dividing a property among multiple owners, often used in real estate
transactions to resolve disputes over ownership and control. Related terms include Co-ownership and
Tenancy. In Negotiation and Conflict Resolution, recognizing Partition can help parties understand the
importance of resolving disputes over ownership and control and negotiating a resolution. For example, in a
situation where multiple parties are in dispute over the ownership and control of a property, understanding
Partition can help the parties negotiate a resolution.

Plat refers to a map or survey of a property that shows its boundaries and features, often used in real estate
transactions to provide a visual representation of a property. Related terms include Survey and Map. In the
context of Negotiation and Conflict Resolution, understanding Plat can help parties navigate the
complexities of real estate transactions and resolve disputes over property boundaries and features. For
instance, in a situation where a buyer and seller are in dispute over the boundaries of a property,
understanding Plat can help the parties negotiate a resolution.

Power of Attorney refers to a document that grants one party the authority to act on behalf of another
party, often used in real estate transactions to facilitate the transfer of ownership or control. Related terms
include Attorney and Agent. In Negotiation and Conflict Resolution, recognizing Power of Attorney can help
parties understand the importance of granting authority and negotiating a resolution. For example, in a
situation where a buyer or seller is unable to sign documents, understanding Power of Attorney can help
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the parties negotiate a resolution.

Pre-approval refers to the process of securing approval for a loan or mortgage before making an offer on a
property, often used in real estate transactions to provide a way for buyers to secure financing. In the
context of Negotiation and Conflict Resolution, understanding Pre-approval can help parties navigate the
complexities of real estate transactions and resolve disputes over financing terms. For instance, in a
situation where a buyer and seller are in dispute over financing terms, understanding Pre-approval can help
the parties negotiate a resolution.

Purchase Agreement refers to a contract that outlines the terms of a real estate transaction, including the
sale price, financing terms, and other conditions. Related terms include Contract and Sale. In Negotiation
and Conflict Resolution, recognizing Purchase Agreement can help parties understand the importance of
negotiating a mutually beneficial agreement and resolving disputes over contract terms. For example, in a
situation where a buyer and seller are in dispute over the terms of a purchase agreement, understanding
Purchase Agreement can help the parties negotiate a resolution.

Quitclaim Deed refers to a type of deed that transfers ownership of a property from one party to another,
often used in real estate transactions to convey title. Related terms include Deed and Conveyance. In the
context of Negotiation and Conflict Resolution, understanding Quitclaim Deed can help parties navigate the
complexities of real estate transactions and resolve disputes over property ownership. For instance, in a
situation where a buyer and seller are in dispute over the transfer of ownership, understanding Quitclaim
Deed can help the parties negotiate a resolution.

Real Estate Agent refers to a professional who represents buyers or sellers in real estate transactions, often
used in real estate transactions to facilitate communication and negotiation. Related terms include Broker
and Agency. In Negotiation and Conflict Resolution, recognizing Real Estate Agent can help parties
understand the roles and responsibilities of each party involved in a transaction.

Real Estate Broker refers to a professional who represents buyers or sellers in real estate transactions and is
responsible for overseeing the transaction, often used in real estate transactions to facilitate communication
and negotiation. Related terms include Agent and Agency. In Negotiation and Conflict Resolution,
understanding Real Estate Broker can help parties navigate the complexities of real estate transactions and
resolve disputes over representation or negotiation services. For instance, in a situation where a buyer and
seller are in dispute over the services of a real estate broker, understanding Real Estate Broker can help the
parties negotiate a resolution.

Rent refers to the payment made by a tenant to use or occupy a property, often used in real estate
transactions to provide a way for tenants to use or occupy a property. Related terms include Lease and
Tenant. In the context of Negotiation and Conflict Resolution, understanding Rent can help parties navigate
the complexities of real estate transactions and resolve disputes over lease terms. For example, in a situation
where a landlord and tenant are in dispute over rent, understanding Rent can help the parties negotiate a
resolution.

Restriction refers to a limitation or prohibition on the use of a property, often used in real estate
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transactions to regulate the use of a property. Related terms include Easement and Covenant. In
Negotiation and Conflict Resolution, recognizing Restriction can help parties understand the importance of
respecting property restrictions and negotiating a resolution. For example, in a situation where a buyer
discovers a restriction on a property, understanding Restriction can help the parties negotiate a resolution.

Right of First Refusal refers to a contractual right that grants a party the opportunity to purchase a property
before it is offered to other buyers, often used in real estate transactions to provide a way for buyers to
secure a property. Related terms include Option and Contract. In the context of Negotiation and Conflict
Resolution, understanding Right of First Refusal can help parties navigate the complexities of real estate
transactions and resolve disputes over contract terms. For instance, in a situation where a buyer and seller
are in dispute over a right of first refusal, understanding Right of First Refusal can help the parties negotiate
a resolution.

Sale refers to the transfer of ownership of a property from one party to another, often used in real estate
transactions to convey title. Related terms include Purchase Agreement and Conveyance. In Negotiation and
Conflict Resolution, recognizing Sale can help parties understand the importance of negotiating a mutually
beneficial agreement and resolving disputes over contract terms. For example, in a situation where a buyer
and seller are in dispute over the terms of a sale, understanding Sale can help the parties negotiate a
resolution.

Security Deposit refers to a payment made by a tenant to secure a lease or rental agreement, often used in
real estate transactions to provide a way for landlords to secure payment or damages. In the context of
Negotiation and Conflict Resolution, understanding Security Deposit can help parties navigate the
complexities of real estate transactions and resolve disputes over lease terms. For instance, in a situation
where a landlord and tenant are in dispute over a security deposit, understanding Security Deposit can help
the parties negotiate a resolution.

Settlement refers to the final step in a real estate transaction, where the buyer and seller transfer ownership
and complete the sale. Related terms include Closing and Escrow. In Negotiation and Conflict Resolution,
recognizing Settlement can help parties navigate the complexities of real estate transactions and resolve
disputes over payment terms. For example, in a situation where a buyer and seller are in dispute over the
settlement process, understanding Settlement can help the parties negotiate a resolution.

Sublease refers to a lease that is assigned to a new tenant by the original tenant, often used in commercial
real estate transactions. Related terms include Lease and Assignment. In the context of Negotiation and
Conflict Resolution, understanding Sublease can help parties navigate the complexities of commercial real
estate transactions and resolve disputes over lease terms.
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